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Dear Reader

Financing property deals in current market conditions
I recently gave a presentation at a young investors meeting hosted by a prominent Cape Town Estate Agency.

After the presentation one of the agents informed me that they were targeting young investors because young/first time investors were the only buyers that could still get finance since the advent of the National Credit Act. The agent also believed that young, bond free professionals would be able to put down the necessary deposit in light of most banks public announcements that deals will no longer be financed on a 100% loan to value basis.
I found these comments rather interesting given that my mortgage origination partners procured 100% finance on a buy to let flat less than a month ago for a reader of my book that is over 50 years of age.

The key to remember in times like this is that the financing rules set by banks, the media, and doomsayers apply to 90% of the population. Given that you have read my book and visited my website, I like to think that this newsletter is addressed to the 10% that are not governed by any draconian rules when it comes to procuring finance to invest in property deals.

So how do we go about procuring bank finance for property deals in the middle of an international credit crunch?

1) Stop buying properties in your own name. If you buy in your own name you fall within the parameters of the National Credit Act (NCA) and the financing bank is legally required to vigorously assess your financial status before making you an offer of finance. If you buy properties in a legal entity such as a CC, (Pty) Ltd and or Trust you fall outside of the parameters of the NCA and your application for finance will be processed on the same basis as deals were processed before the advent of the NCA. There are also a number of other very important legal arguments why you should not buy property in your own name – see www.jasonlee.co.za
2) Present yourself as a serious player. Banks are nervous at the moment so the best way to calm their nerves is to present yourself as a serious player. Give yourself a corporate name and logo, print business cards, partner with other investors, surround yourself with a respected professional team. Remember, your aim is to position yourself in the banks eyes in the 10% of buyers that are still getting 100% finance on deals despite current market conditions.
3) Present your property deal like a business plan. It amazes me how many people will spend hours and days putting together a first rate CV when they are trying to find a job, but when it comes to financing a property deal they think that a few photocopied pages will do the trick. On every property deal that I do, big or small, I present the bank with a detailed business plan setting out all the information that the bank requires to make its offer to finance. By doing this, I know that once again I am positioning myself in the 10% in the banks eyes as I am doing that little bit more than the next guy that falls within the 90% and won’t get the offer of finance.

If you are looking to finance a property deal please contact me at Jason@tcbproperties.co.za. My services are not advertised but rather reserved for readers of my book and members of my website.  
Since the publication of my book I have been inundated with e-mails seeking property investment advice and requests for seminars and courses. I have decided that the best value add I can provide to readers of my book is to launch a property investment and mentorship website. For half the price that you would pay to attend a 4-hour seminar, you can have 12 months of access to me and my advisors and all the property investing tools imaginable for making money out of property in South Africa.

I have listed below the Membership benefits and Features of www.jasonlee.co.za:
Membership Benefits & Features for just R600 per annum (R50 per month) *please note that this is a special launch fee available to a limited number of subscribers
· Direct access to Jason Lee and his property advisory team through a weekly Questions and Answers (Q and A) forum 

· Monthly property newsletter

· Monthly legal update

· Access to information on upcoming property courses and seminars

· Access to information on the Jason Lee property investment structure

· Advice on what deals to do in current market conditions

· Access to the physical and legal considerations checklist for buying property

· Software for buy, renovate and sell property deals (market value of R495)

· Advice on tried and tested negotiation techniques

· Legal precedent contracts used by Jason Lee (market value of R60 000)

· Changes I would make to an estate agents agreement of sale

· For the purchase of buy to let or live residential properties

· For the purchase of commercial properties

· For the purchase of properties to be developed

· Lease agreement for residential properties

· Lease agreement for commercial properties

· Estate agents mandate agreement

· Access to bond origination services for residential, commercial and development opportunities

· Access to the top market maker residential and commercial property brokers to assist you in finding deals 

· Access to the top market maker residential and commercial property brokers to assist you in offloading deals

I am very excited about the launch of www.jasonlee.co.za and to welcoming you as a member. 

All the best!
Jason 
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